
 

CLIENT FEATURE: PAUL HILL 

 
 

I appreciate each of my clients. And I am 
proud to feature you in my monthly 
newsletter! I recently had the opportunity 
to learn more about Paul Hill of Nationwide 
Electric Supply Co., Inc. Here is what I 
found out... 
 
Paul Hill, President / Owner 
Nationwide Electric Supply Co., Inc. 
Email: paul@nationwideelectric.com 
Visit Us: nationwideelectric.com 
 
 
Tell us a little about your business – what does your company do/sell and 
who are your customers? 
Our customers are electrical contractors and distributors, as well as industrial end-
users. They typically come to us for help with sourcing hard-to-find electrical 
distribution products; it may be obsolete or simply have a long-lead-time from the 
factory, but we frequently have it on the shelf. At other times, they aren't quite 
sure what they want, due to a missing label or the obscure nature of a part. This 
can include large circuit breakers, transformers, switchgear products, industrial 
motor controls and a large variety of unusual electrical products in every brand. We 
are the local experts that people call with the tougher problems. 
 
 
What made you decide to open your business/come work for this 
company? 
My father started the company when I was just getting out of college, and I wasn’t 
sure what I wanted to do with my marketing degree, so helping the new family 
business was a large part of the decision. As we grew, I got an ownership piece and 
never left. It was a humble beginning; we didn’t make much money for the first ten 
years until we moved into a larger warehouse and greatly expanded our product 
line.  
 
 



 

What’s your favorite part of a typical day? 
I like catching up with my team about something that recently brought them joy. 
Usually, someone has either a sweet or funny anecdote. Also, I like that feeling in 
the mid-morning after I have gotten several little tasks accomplished and the 
momentum starts to build.    
 
 
What is the most important thing you have learned working with Focal 
Path Coaching? 
The first thing I learned was that my ‘unique’ distribution business wasn’t 
unique...we buy and sell stuff. Ouch. Secondly, learning to be accountable to myself 
and my team has helped us make great strides while using the Traction model for 
business growth. 
 
 
What accomplishment are you most proud of? 
Maintaining and growing Nationwide Electric despite the sudden unexpected death 
of my business partner in 2015. It was a huge challenge at first, but ultimately it 
helped me grow into the leader I am today.  
 
 
What do you do to relax/unwind? 
I play keyboard in a small rock band with some of my close friends, just for fun. I 
also love to relax at our family home in Kilmarnock and play golf when I can. My 
wife and I love to travel internationally, but COVID put that on hold for a little 
while. My 17-year-old son and I scuba dive together.  
 
 
What is your favorite thing about the town where you work/live? 
Richmond has a wonderful quality of life. We have a vibrant art scene, a thriving 
universe of top-notch restaurants and a wide variety of outdoor activities centered 
around the James River that runs right through the middle of the city.  
 
 
What would we be surprised to learn about you or the company? 
I played synthesizer in a punk rock band called ‘Synaptic Gap’ back in college and 
warmed up for Weird Al Yankovic once, back in his Eat It days. 
 
 
 


